12/1/22, 5:34 PM The Matrix educational foundation Mail - Invitation for the Online Guest Session on 03/12/2022

Harshali Gomase <harshali.gomasa@matrlxpune,cnm>

T message

Harshali Gomase <harshaJi.gomase@matrixpune.con1> Tue. Nov 29, 2022 at 3:46 PM

Ta: prof.naveen pandey@gmail.com
Ce; anandp@matrixpune com satish ubale <satishubale@yahoo com>

Good Evening Sir,
Greetings from Matrix School of Management Studies, Pune 111

About Matrix School of Management Studies:

The Matrix Educational Foundation established the Matrix School of Management Studies in the year 2010, Matrix Educational Foundation is
one of the most promising names in the field of management education providing sincere, focused and reliable young managers to the corporate
world according to their criteria, this has been the Institute’s constant dietum.

The Founder Secretary Dr. Mrs. Shilpa R. Kulkarni is a versatile entrepreneur who is 4 totally focused

- commirted and result oriented lady
heading the organization. The Matrix School of Management Studies offers MBA,

Director Prof, (Dr) Satish S. Ubale believes in delivering quality Management education with “Excellence and Valyes” as guiding principles.
His goal is to make Matrix School of Management studies 4 B-School of generative jdeas.

Matrix believes in im arting quality education and knowledge uplifiment of students. "Guest sessions" is one of the facets of it. In continuation
I £q 1

to this we invite you as 4 Guest Speaker on 3rd December. 2022 at 10.30 AM on Zoom platform. You will be allotted 60 minutes for the online
session. We will share the zoom link on (02/12/2022.

Kindly mail us your Topic Name, short €V, phatograph and bank details
Lovking forward 10 Your cooperation.
Thanks & Regards,

Pr.Harsnall Gomase
Assistant Professor
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12/-'22, 5:16 PM The Malrix educational foundation Mail - Guest Session organized under 4th Dimension Series on "Social Media Marketing-Ii....

Harshali Gomase <harshali.gomase@matrixpune.com>

Guest Session organized under 4th Dimension Series on “Social Media Marketing-linkedin
Marketing"

1 message

MATRIX STUDENT NOTICES <studentnotice@matrixpune.com> Fri, Dec 2, 2022 at 3:02 PM
To: satishubale@yahoo.com

Co: anandp@matrixpune.com, harshali.gomase@matrixpune.com, dashrath.bhoite@matrixpune.com, rajendra.chaudhari@matrixpune.com

Dear students
Greetings from Matrix School of Management Studies !!!
Matrix College is inviting you to a scheduled Zoom mecting.

Topic: Guest Session organized under 4th Dimension Series on “Social Media Marketing-linkedin Marketing"
~ Time: Dee 3, 2022 11:00 AM India

Join Zoom Meeting
https://us06web.zoom.us/j/858571797707pwd=Vm EwREOrSWMOUDNEW|BSa2szRzhDQTO09

Meeting ID: 858 5717 9770

Passcode: 677074

One tap mobile
+15642172000,.858571797704,,,.*677074# US
+16469313860..858571797704.,,,¥677074# US

Dial by vour location
+1 564 217 2000 US
+1 646 931 3860 US
+1 669 4449171 US
+1 669 900 6833 LS (San Jose)
+1 689 278 1000 US
+1 719 359 4580 US
+1 929 205 6099 US (New York)
+1 253 205 0468 US
+1 253 215 8782 US (Tacoma)
+1 301 715 8592 US (Washington DC)
+1 305224 1968 US
+1 309 205 3325 US
t1 312 626 6799 LIS (Chicago)
+1 346 248 7799 US (Houston)
+1 360 209 5623 1S
+1 386 347 5053 US
+1 507 473 4847 US

Meeting ID: 858 5717 9770

Passcode: 677074

Find your local number: hitps://us06web.zoom.us/u/ku2iRBsAF

Thanks & Regards,

Ve ool of Management S dies
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12/2/22, 5:16 PM The Matrix educational foundation Mail - Guest Session organized under 4th Dimension Series on “Social Media Marketing-li...
| Phone: +91-020-64703335 |

Email: studentnotice@matrixpune.com
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= THE MATRIX EDUCATIONAL FOUNDATION'S
‘WA”?REX. SCHOOL OF MANAGEMENT ST Um ;

Resource Person

Prof. Naveen Kumar Pandey

[@ 03rd Dec’ 2022 11:00 AM

Assistant Professor
(D. Y. Patil, Pune)
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NAVEEN KUMAR PANDEY

Mobile No. — +91 9158111899, 8830596651

E-mail ID: profnaveen.pandey@gmail.com

LinkedIn: hups:.-"e"w‘_ww.linkedin.comﬁm’mentornavcen.-"'

Career Objective

Over 9+ vear of experience in Corporate (3.7) and Academic (5.5) wanted to be part of a dynamic
institute that constantly seeks to grow and diversity, and optimally utilize my education in
management to deliver desired results.

Teaching

Assistant Professor

MBA/PGDM

Curriculum Development

Created Real Estate Curriculum for PGDM/MBA

Course Plan

= Content developed for various subjects

« Detailed POCO, Competencies and Learning outcomes.

= Knowledge, Skills and Attitudes mapped with every topic

= Pre- Reading, Content & Question bank prepared for subjects as
well as certification course.

= Also preparing Case lets for students.

Teaching Pedagogy

- Interactive session in online and offline mode.

= Practical Hands-On practice implemented.

= Learning through Innovative Assignments.

= Taking session using Company’s database and website.
« Using Corporate Connects for In-depth learning.

= Marketing Management
= Content Writing

= Sales & Distribution

« Social Media Marketing

Subjects « Customer Relationship Management
= Desk Research- Best Business Case Studies
= Real Estate
= Strategic Marketing Management
« Retail & E commerce Management
Training & Coordination
| In-Charge Real Estate Sector
" Coordinator S : Faculty Development Programs — FASTER FINANCE &
MASTER MARKETING.
JD Based Truiﬁiug _ Conducted Real Estate JD Sessions.

_Mmi‘ship b I = BOP, First Year & Second year students mentoring.

= Career Guidance in relation to available specialization.

= Pre & Post placement Mentoring N




Research-Publication & Presentation in Conferences

Research Paper ] Conferences/Journals
A cursory review of the role of Artificial Intelligence in Global International Conference, 2020,
Retail Industry PIBM, Pune
A Methodology for measuring and evaluating “digitalized International Conference, 2021,
literacy into Financial Product and Services” PIBM, Pune
A Descriptive Study of Motivational Level to Participate in International Conference, 2021,
| Physical Activities and Exercise on Gym Going People from PIBM. Pune
| Pune City. S
| A qualitative study on drivers of organic farming, in International Conference, 2021,
. Maharashtra. PIBM, Pune
A study on Investor’s behavior towards Non-Agricultural International Conference, 2021,
land with special reference to Karjat location. PIBM, Pune
“Work from Home Culture and Its Impact On Women’s Work International Conference, 2021,
Life Balance PIBM, Pune
Recent Trends in Huspila! ity and Tourism Attributed to Strategic Management Forum
Digital Marketing: A Bibliometric Analysis. ‘ Conference, 2021, IIM, Nagpur

3

n
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Workshops/FDP Attended

Certificate of participation in the Skill Training on FDP MASTER MARKETING Series 3 on “SPSS”
software from 23 March to 26" March 2021 under National Skill Development Corporation at
Pune Institute of Business Management.

Certificate of participation in “Digital Divide” of the The webinar series “Rural Prospective on
Sustainable Digital Inclusive Growth (SIDG 4.0) organized by TARU Foundation on & June 2020,

Certificate of participation for Faculty Development Program on "Writing Effective Introduction
and Literature review of Research Papers' Conducted by Dr. Anagappa Gunasekaran, (Dean and
Professor. School of Business and Public Administration, California State University) & Certifies by
Pune Institute of Business Management on 30™ & 31% July 2019.

Certificate of participation for Faculty Development Program on 'Research and Publishing
Strategies In Academic Journals With High Impact Factor' Conducted by Dr. Jay Kandampully,
Professor Ohio University USA on 5th July 2019.

Certificate of Participation for Faculty Development Program on “Case Study Analysis” conducted
by Dr. Prantosh Banerjee at Pune Institute of Business Management on 27" and 28" Dec, 2021.

Certificate of Participation for Faculty Development Program on “Role of Publishing High Quality
Research Papers using Mendeley” conducted by Dr. Rajashree Pillai at Pune Institute of Business
Management on 29" and 30" Dec, 2021.

5 |
L




Academic Qualifications

- MBA (Marketing) from RMD Sinhgad School of Management Studies, Pune University
in 2013 with61%.

- Graduated in Commerce (B.Com) from P.O Nahata College Bhusawal, North
Maharashtra University in 2011 with 63.29%.

= HSC from Kendriya Vidyalaya Varangaon, Dis- Jalgaon in 2008 with 61%.

«  SSC from Kendriya Vidyalaya Varangaon, Dis- Jalgaon in 2006 with 60%.

Certifications

= Career Development Alliance’s “International Certified Career Coach Program”
- LinkedIn Sales Navigator: LinkedIn’s tools for B2B Sales

« - LinkedIn Marketing Lead Generation for B2B Sales & Coaches

= Copywriting — Best Ad Campaign

- WhatsApp Marketing Hero — Grow your business using WhatsApp

= Quora Marketing Made Easy

«  Completed MSCIT with 80% in 2011

= Completed Tally-ERP 9.0 in 2011

Post-Graduation Summer Project

Name of Company - PIAGGIO VEHICALS PVT.LTD

Duration : 60 Days

Project name : Pre Launch Marketing Preparations For 4W LCV
Location : Pune

Other Activities

- Industrial visit Forbes Marshal & Alfa Laval, Pimpri, Chichwad, Pune.

- Attended National Level Marketing Seminar on “Ideas to Execution for Entreprencurs”
at MITCON INSTITUTE OF MANAGEMENT

- Attended State Level Seminar on “Best Business Practice” at RMD SSOMS, Warje,
PUNE.

Los



Achievements

Written Real Estate Mnual in Pune Institute of Business Management.
Assisted Prof. Gayatri Pai as a contribution in Admin work in her published
book on “Basic of Financial Accounting”.

Participated in National Level Kho Kho at 38" K V S National Sports Meet.
Participated in Inter College Football Competition as captain and stood first.
Played for Ordnance Factory Varangaon Football Team at Centre Forward

Coordinated 7 aside Football Tournament in O. F Varangaon.

Work Experience (Academic & Corporate)

Institute Pune Institute of Business Management
Designation Teaching Assistant/Assistant Professor
Duration 25" June 2019 to 3 1% October 2022

Working as an Assistant Professor and delivered the subjects likes Marketing
Management, Sales & Distribution, Content Writing, Social Media Intelligence
& Customer Relationship Management & Desk Research.

As a Mentor responsible for placements of 90 students so far, which includes
timely BOP Mentoring which consist of different task depending on their

strengths and making them ready for further journey of placements.

Conducted JD Sessions for Real Estate Companies like Lodha, Xanadu Reality,
Anarock, DRE Homes, Geetanjali Homestate, Provident Capital and may more
CPs and Developers.

Also Responsible for Developing Certification Course in Real Estate and
delivery.

Conducted Faculty Development Programs for Under Graduate college of
Maharashtra, Gujrat, UP, MP and Chhattisgarh.

Coordinating in “International Conference 2021” at PIBM

Developing Case Studies and Research Papers in Real Estate Sector.




Firm Ambitious Academy, Sinhgad Road, Bright Professional, Katraj
Job Title Visiting Faculty
Duration January 2018to December 2018

» Teach as a member of a teaching tecam within an cstablished programme of
study.

= Teach in a variety of settings from small group tutorials to large lectures,
ensuring content, methods of delivery and learning materials meet the defined
learning objectives for individual teaching sessions.

= Set and mark assignments and set examination questions as well as assessing
the work and progress of students by reference to defined criteria and provide
constructive feedback to students.

= Seek ways of improving performance by reflecting on teaching design and

delivery and obtaining and analysing feedback.

Firm Sri Balaji University

Balaji Institute of Modern Management
Job Title Assistant Professor
Duration 06th October 2015 to 23rd October 2017

Academic Activities

= Mainly responsible for Academic Activities also class incharge of Business
Analtics.

= Coordination with Internal & External Faculties for course completion and
Exam paper.

= Assist Senior Faculty for the purpose of Teaching.

= Contributing efforts for new admission process with Academic Director.

= Attending different seminars and workshops.

= (Coordination with Students, collection of Feedback about faculties.

= Coordinated CEO and HR Meets.

Marketing Activities

= Data Collection, vigorous follow-up for conversion

h



Firm Bizsol Educational & Vocational Services
Job Title Business Development Executive Duration

25th Aug. 2014 till 3rd Oct. 2015

Planning & Conceptualizing: Planning & conceptualization of innovative
ideas/ways in order to increase the business by keeping tab on the competition,
Market Analysis & Benchmarking: Local mapping of target audience and
developing the plan of action accordingly. Identification and penetration of
new market segments for attainment of targets.

Marketing: Generating new business by preparing marketing strategies &
implementing them in coordination with the Branding Division. Execution of
Marketing plans on the round. Keeping abreast of issues affecting search
engine marketing companies and the search engine industry and collecting
competitor intelligence

Sales: Develop competitive sales strategies for deeper market penetration.
Responsible for executing overall business plan, lead generation and meet
Revenue Targets. Presenting the school to potential clients through direct
communication in face to face meetings, telephone calls and emails. Possess
drive, motivation and acute attention to detail in ensuring all sales
opportunities are captured and explored

Relationship Building: Prospecting, Identifying, & generating new business
and generating additional business from existing customer. Implement
effective network for consistent growth and better market penetration.
Managing Corporate Relationship with all Commercial Property Dealers &
Property Consultant. Managing and building database of brokers.
Coordination: Coordinating with the support department for timely execution
of business orders. Actively and successfully manage the sales process: lead
generation; credentials pitch; asking questions; solution pitch; negotiation;

close; handover to the operations team.




Firm The Institute Of Chartered Financial Analyst Of India, Pune
Job Title Marketing Executive
Duration March 2013 to 7th April 2014

= Following up new business opportunities and setting up meetings
= Planning and preparing presentations

= Communicating new product developments to prospective clients
= Overseeing the development of marketing literature

= Writing reports

« Providing management with feedback

» Making cold calls, Identifying new leads , Promoting products, Performing
follow up duties, Managing clients, Attending meetings. training sessions and
seminars, Providing feedback to managers, Researching market trends

= Formulating, directing and coordinating marketing activities and policies to
promote products and services, working with advertising and promotion
managers

Firm The Institute Of Advance Computing Management, Bhusawal
Job Title Marketing Executive

Duration Ist May 2010 tll 30th Jun. 2011

= To give details about all types of Courses & Handle Customer till satisfied.
= communicating with target audiences

= maintaining and updating customer databases

= organizing and attending events, (conferences, seminars, receptions &
exhibitions)

= contributing to, and developing, marketing plans and strategies;
= evaluating marketing campaigns;

= Supporting the marketing manager and other colleagues

Personal Detail

Name Naveen K Pandey

Date of Birth 19-12-1990

Language know English, Hindi, Marathi

Permanent Address QTR No 44/G Type 3 Ordnance Factory

Varangaon, Dist — Jalgaon, 425308

e |




The Matrix Educational Foundation’s

Matrix School of Management Studies, Pune

Survey No. 9/1/5, 9/2/4 & 9/1/4, Near Westernly Bypass Road, Next to Sinhgad Science

College Wadgaon, Ambegaon (BK), Pune- 411 041

Title of the Activity: Guest Sessions: “Social Media Marketing-LinkedIn Marketing".
Day & Date: 3" December-2022 (Saturday)
Category of Activity: Curricular/co-Curricular/Extra-curricular activity

Organized Under:

IQAC, NDLI, 4" Dimension Lecture Series

To leverage social media in your overall marketing strategy.

Objectives: To the vital objectives of building trust and brand loyalty.
To focus on growing your social media presence.
Level: Institute/City/State/National/International

Name, Organization and

Designation of Expert

Prof.Navin Pandey, Assistant Professor- D.Y.Patil College, Pune

Number of students
benefitted

102

Summary report:

Prof. Navin Pandey Sir Started the session and interacts with students. Sir said that,
Social media marketing is the practice of leveraging social media platforms to share
content, build networks, and engage users with the goal of growing a brand or
business. As the social landscape expands, this is an increasingly broad term with a
vast range of practical applications. He explained how to developed social media
marketing skills. He told the students that one of the great features of the LinkedIn
Publishing Platform is that it showcase the content you created at the top of your
profile. This means that when a potential business client or someone else views your

profile, the first thing they will see is the content you published.

Outcome: Learned how to show, grow, and flow with the use of LinkedIn Marketing.
Name of Staff

Dr. Harshali Gomase
coordinators:

Session Link

Link: https://youtu.be/OakCL-r)8zg

Dz. Satish S. Ubale

Wb School ©
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ONliNe. Adendon te

Total
Name (Original Name) Duration Guest
(Minutes)
Dikshita Gaikwad 58 Yes
2021-23-122-Saurabh Tonde 48 Yes
Shreya Katkar 46 Yes
Vaibhav More 85 Yes
laukik waikar 5 Yes
2021-23-96 rohit patil (Patil Patil) 18 Yes
Sumit Chahande 4 Yes
Amisha kadam 78 Yes
2021-23-90 Nikita Patil 53 Yes
2021-23-129 Wadje Umakant Vitthal 2 Yes
Matrix College 210 No
Prithviraj Barate 91 Yes
2021-23-131 Anurag Waghmare (D 31Krish 93 Yes
2021-23-25 Digvijay Deokar 106 Yes
53 Vaishnavi Jadhav (Vaishnavi Jadhav) 78 Yes
vikas tambe 70 Yes
Shubham gai (Shubham) 42 Yes
2021-23-71 Pradnya Kshirsagar 104 Yes
2021-23-86 shubham padmane 1 Yes
Abhishek Rupnawar 17 Yes
Saurav bangar 91 Yes
Naveen Pandey 70 Yes
Dr.Harshali Gomase 84 Yes
parvesh 78 Yes
pratik Waghmare (iPhone) 134 Yes
2021-23-36 Sayali Gaikwad 78 Yes
NILESH MUSLE 2 Yes
Nihar Divate 78 Yes
2022-24-40 Rohan Gardi (Rohan’s iPhone) 75 Yes
Himanshu Gadhave 4 Yes
Sanket Gaikwad 76 Yes
harshal sharma 59 Yes
2022-24 -90 Payal Oswal (Payal Oswal) 75 Yes
Chandrakant Redkar 39 Yes
2021-23-20 Chavan manoj (Vishal Jagtap) 74 Yes
2021-23-114 Atul Singh 80 Yes
Akash Kale 21-23-58 (Akash Kale) 86 Yes
2021-23-27 Devika Bhude 61 Yes
shailaja 59 (Aayusha Poman) 73 Yes
2021-23-06 Amar Patade 1 Yes
Sharad Vasave 85 Yes
2021-23-11 Aniket Sable 85 Yes
Abhishek Rupnawar 1st 108 72 Yes
2021-23 shashank jadhav 72 Yes
2022-24-34 Himanshu Gadhave (2022-2024 70 Yes
Harshal Joshi 70 Yes
Nupur Kulkarni 67 Yes




ishika gupta 81 Yes
Sakshi lohakare 67 Yes
Abhishek Devale (Abbishek Devale) 3 Yes
Shreyash-79 8 Yes
shivam gangarde 76 Yes
2021-23-40 Suvarna Gavade 76 Yes
2021-23-89 Abhishek Patil 72 Yes
Renuka Jadhav 65 Yes
62 Akshada Kandalkar (Akshada Kandalkar) 59 Yes
2021-23-81 Santosh Narute 78 Yes
Vinod 73 Yes
Rohan Chauhan - 19 (Rohan Chauhan) 64 Yes
Divya 63 Yes
Purva 56 Yes
Vishalsinh Bayas (Vishal bayas) 70 Yes
Sangram Kawale 63 Yes
Sakshi kubade 63 Yes
2021-22-98(Sable sushant) 71 Yes
2021 -23 -135 Mansi Yangal 62 Yes
Apurva Musale 30 Yes
2021-23-24 Deepika Pareek 62 Yes
111 Arti Salve (Arti Salve) 38 Yes
Priyanka 34 Yes
2021-23-69 Shraddha kolhe 61 Yes
Shivraj Bharat Gawade 60 Yes
Sheetal holkar 59 Yes
Sakshi Kshirsagar 60 Yes
2022-24 Abhijeet Shinde (Abhijeet Shinde) 34 Yes
Sanket Naikade 43 Yes
2021-23-48 Himayu Mali 72 Yes
2021-23-46 Omkar Gulave 54 Yes
2021-23-63 Shweta Kamble 30 Yes
2021-2023-134 Priyanka Wararkar (2021-2 72 Yes
2021-23-104 satish khomane 60 Yes
2021-23-105 VIKAS SHELKE 59 Yes
2021-23-55 Aishwarya Javalkar 52 Yes
Ombkar Shinde 17 Yes
2021-23-118 Ankita Sudake 33 Yes
2021-23-60 Pravin Kale 70 Yes
Mayur Borde 70 Yes
Preeti choudhary 57 Yes
2021-23-21 sujata chavan (sujata chavan) 55 Yes
Sayali Kokate 58 Yes
2021-23-121 Tanaya kadu 56 Yes
2021-23 64 pranjal karkande 54 Yes
2021-23-28 Sakshi Dhaye 55 Yes
2021-23-50 Indrajeet Kale 64 Yes
Rupesh Maighane (Xiaomi Redmi Note 9 Py 6 Yes
2021-23-117 Shreerag K.V (2021-23-120-Sy 103 Yes
Shantanu nikumbh 53 Yes




Prasad Pasnur 35 Yes
2021-23-112 Shubham patil 54 Yes
2022-24-119 soham surve (Soham Surve) 19 Yes
2021-23-44 Dnyanesh godse 66 Yes
Yash Chauhan-20 51 Yes
2021-23-116 Shraddha Songire 51 Yes
Komal Awale Sb Yes
Shreya Kalaskar 45 Yes
Bhushan Bhand (Osteofit) 64 Yes
2021-23-10 ANIKET MAHAMUNI 64 Yes
2021-23-90 Nikita Patil (Nikita Patil) 6 Yes
Rupesh Maighane 40 Yes
2021-23-42 Dhanashri Ghasghase 47 Yes
2021-23-72 Harshal Kumbhar (CRAZY HARS 25 Yes
Nishi Velani 48 Yes
Naman Tamboli (Naman) 7 Yes
2021-23-138-Yogesh Patil 54 Yes
Shreyas 35 Yes
2022-24-119 soham surve 33 Yes
Tejal shinde 28 Yes
Arjun Satish Sonawane 43 Yes
2021-23-79 Mayuri Yewale 25 Yes
2021-23-75 Mahesh Waghmare 31 Yes
2021-23-124 Vaishnavi Lohokare 41 Yes
2022-24 Abhijeet Shinde 26 Yes
2021-23-103 Suraj Sarkale 31 Yes
2021-23- 126 Vedant Ingulkar 31 Yes
Rushikesh Mane 15 Yes
Pranjal Girase Bms3_ 16 6 Yes
2021-23-94 Prajakta Vaidya (Prajakta Vaidy 5 Yes




12/9/22, 11:45 AM MATRIX SCHOOL OF MANAGEMENT STUDIES ORGANISED Guest Session under 4th Dimension Series on “SOCIAL ME...

MATRIX SCHOOL OF MANAGEMENT
STUDIES ORGANISED Guest Session under
4th Dimension Series on “SOCIAL MEDIA

MARKETING” at 11.00AM

61 responses
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1_2:’9!22, 11:45 AM . MATRIX SCHOOL OF MANAGEMENT STUDIES ORGANISED Guest Session under 4th Dimension Series on “SOCJ.AL ME...

Email ID

56 responses

Kalbharshailaja@gmail com
Sangramkawale0016@gmail.com
rohanchauhan7755@gmail.com
renukajadhav334@amail.com
ars3082000@gmail.com
Pranjalkarkande18@Gmail.com
sujatac309@gmail.com
shindeab07@gmail.com
riihardivate18@gmail.com
harshal joshi1701@amail.com
vikast5607 @gmail.com
shelkevikas9309@gmail.com
pshubham920@gmail.com
kulkarninupurt1@gmail.com
aishwaryajavalkar2802@gmail.com
priyanka. wararkar08@gmail.com
yashchauhan584@gmail.com
deepikapareek001@gmail.com
56/payuoswal@gmail.com
Jadhavshashank81@gmail.com
shraddhakolhe1999@gmail.com
sanketnaikade98@gmail.com
sayali kokate28@gmail.com
maharmunianiket3@gmail com .

kadamamisha99@gmail com s

chavanm535@gmail com
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12/9/22, 11:45 Al MATRIX SCHOOL OF MANAGEMENT STUDIES ORGANISED Guest Session under 4th Dimension Series on "SOCIAL ME...

abhishekrupnawar11@gmail.com
swapnillanghe535@gmail.com
-arjunsonawane962@gmail.com
mahiwaghmare22@gmail.com
vaishnavijadhav1607@gmail.com
ishikagupta2805@gmail.com
prejaktavaldya946@gmail.com
sarkalesuraj22@gmail.com
sayalig521 @gmail.com
bordemayur001@gmail.com
gulaveomkar@gmail.com
indrajeetkale99@gmail.com
wadjeumakant22@gmail.com
gavade suvarna@gmail.com
Santosh _narute@rediffmail.com
debikabhude0405@gmail.com
kumbnarharshal3@gmail.com
Fratikwaghmare1968@gmail.com
divyadaswadkar99@gmail.com
lohakaresakshi24@gmail.com
vaibhavmore6401@gmail.com
namantamboli3@gmail.com
pipadapoojal999@gmail.com
prasadpasnur98(@gmail.com
sakshinivangune28@gmail.com

dnyaneshgodse@gmail.com
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Name of the Student

&b responses

Shailaja Pandharinath kalbhor
Renuka Jadhav

Shradha Songire

Pranjal natha karkande

Sujaty Chavan

Abhijeet Shinde

Mihar Rajendra Divate
HARSHAL BALKRISHNA JOSHI
Tambe Vikas Khandu

Vikas shelke

Shubham patil

Nupur Shamrao Kulkarni
Alshwarya Javalkar

‘Sangram kawale

Privanka Wararkar

Rohan.C

Yash Chauhan

Deepika Pareek

Payal Oswal

Shashank Arjun jadhav
Shraddha Kolhe

‘Sanket Dnyaneshwar Naikade
Sayali Vijay Kokate

Aniket Avinash Mahamuni
Amisha Anand kadam

CHAVAN MANOJ 7
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Rupnavar Abhishek Adikrao
Swapnil Rohidas Langhe
Sonawane Arjun satish
Mahesh waghmare
Valshnavi Jadhav

Ishika Dinesh Gupta
Frajakta Vaidya

Suraj Sarkale

Sayali Gaikwad

Mayur Borde

omkar Gulave

Indrajeet shivaji kale
Wadje Umakant Vitthal
Suvarna Gavade
Santosh Dada Narute
Devika Bhude

Harshal Kumbhar

Pratik Waghmare

Rohan Chauhan

Divya Daswadkar
Sakshi Lohakare
Sangram

Vaibhav Bhanudas More
Naman tamboli

FPooja Pukhraj Pipada
Frasad Sairam Pasnur
Sakshi popat Nivangune

DNYANESH GODSE Vd
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Mobile No.

56 responses
09325282790
8698635855
9175951617
7620171577
0421231996
9764883045
9067858109
7775006631
89764123005
9112720309

9309527534

9130820234
9604751478
9423333441
7767898415
7775943334
7385803788
09850654567
9657581799
9130060265
+910860688620
8969573233
9623015620
7517049986

7279723236 é’
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09168330407
7262016351
9552791878
9325605950
7028511379
8779383876
9960207508
8412813422
9923821637
7057056578
9168507439
9011266441
9764651427
9326601579
9272550339
9373744289
7410143050
9139429993
+919272920920
8080703244
9689578018
7774812?37
9922789237
8975909001
9823591324
9325153029

+917028011688
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1.Was the speaker Effective? (1 being highly dissatisfied 5 being Highly l[::} Copy
satisfied)

54 responses

&1
@2
# 3
&4
@5

2. Was the content useful?(1 being highly dissatisfied 5 being Highly %Q Copy
satisfied)

b8 responses

@ 1
@2
@3
4
®-

3.0verall relevancy of the session? (1 being highly dissatisfied 5 being [Q Copy
Highly satisfied)

59 responses

&1
2
@ a4
@5

httne*!fdnre Ananla romifarmeldi4 IARANOLhARKed in BTVl IAVHWEL AR R I EA T U iiss il oo



12/9/22, 11:45 AM MATRIX SCHOOL OF MANAGEMENT STUDIES ORGANISED Guest Session under 4th Dimension Series on “SOCI}_\L ME...

4.5uggestions if any

23 reanonses

No
Mothing

Informative

Excellent session

MNA

Nil

This was superb session
Ns

Very good

No, the session was informative n interactive
Na

Increase in knowledge
no

Wonderful Session
Wonderlui lecture

Good

Best session

nt s neither greatod nol endorsed by Gouyle Bepopt Shuge

Google Forms
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6/3/23, 5:23 PM The Matrix educational foundation Mail - Invitation for the Online Guest Session on 03/12/2022

Dr. Harshali Gomase <harshali.gomase@matrixpune.com>

Invitation for
1 message

Dear Sir

Greetings from Matrix School of Management Studies!!!

We thank you for conducting an Expert Session on "Social Media Marketing-Linkedin Marketing " for our MBA students on
03/12/2022 at 11,00 AM under our 4th Dimension Lecture Series.

It was really an informative and knowledgeable session.

We look forward to your cooperation in the future as well.

Thanks & Regards,

Dr.Harshali Gomase
Assistant Professor

Mutrix School of Management Studies

| Near Westernly Bypass Road | Survey No. 9/ 1/5, 9/2/4 & 9/1/4
| Next to Sinhgad Science College | Wadgaonf Ambegnon (BK)
[ Pune - 411 041 | Phone no: +91-020-24356637 |

Emai[:harsha!f.gomase@gmafl.com
MOB.No.9850320369
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